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2.1 INTRODUCTION- VC AND PE INVESTMENT PROCESS

The Venture Capital (VC) and Private Equity (PE) investment process is a 

methodical framework aimed at identifying, assessing, and implementing high-

potential investment prospects. This process encompasses several stages, each 

necessitating a combination of analytical precision, strategic decision-making, and 

stakeholder participation. The venture capital and private equity investment process 

is a rigorous endeavor aimed at identifying, assessing, and cultivating high-

potential enterprises. Every phase, from deal sourcing and due diligence to 

company valuation and agreement drafting, is essential for risk mitigation and 

return optimization. A methodical and rigorous methodology guarantees the 

alignment of interests between investors and entrepreneurs, promoting enduring 

success.

2.2 DEAL FLOW AND SCREENING

Deal flow denotes the ongoing stream of prospective investment 

possibilities assessed by Venture Capital (VC) and Private Equity (PE) 

organizations. The capacity to procure high-caliber deals and effectively evaluate 

them is essential for the success of these organizations. 

Figure 2.1: Prospective Process of Deal Flow & Screening
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The process commences with the identification of prospective investments 

and proceeds via a stringent screening procedure that guarantees alignment with 

the firm's strategic goals. 

2.2.1 Sources of Deal Flow 

Efficient deal flow generation is crucial for Venture Capital (VC) and Private 

Equity (PE) firms to sustain a strong pipeline of investment prospects. By employing 

a blend of proactive and reactive techniques, companies enhance their likelihood of 

recognizing high-potential opportunities.  

Main sources include: 

1. Proactive Outreach: Instead of waiting for business to come to them, venture 

capital and private equity firms actively seek for prospects. This strategy 

guarantees a consistent flow of strategic and focused opportunities.  

2. Networking with Industry Professionals: To stay informed about new trends 

and ventures, companies actively maintain connections with entrepreneurs, 

thought leaders, and industry experts. Before they become more well known, 

this networking gives businesses early access to promising startups or 

businesses. Furthermore, it assists businesses in forming alliances with 

influential people who may serve as scouts, locating and suggesting possible 

investment opportunities, enhancing the company's pipeline of deals. 

3. Participating in Startup Conferences, Trade Exhibitions, and Industry 

Events: This enables businesses to interact with the entrepreneurial 

environment up close. Events like as CES, Web Summit, and TechCrunch 

Disrupt offer a venue for meeting entrepreneurs and learning about new 

companies. These events give businesses immediate access to startups 

presenting their products or pitching concepts, allowing them to assess their 

potential. Attending these events also enables businesses to evaluate new 

market trends, spot gaps in the sector, and identify areas where strategic 

investments can generate substantial value.  

4. Market Research: To identify high-growth industries and new business 

prospects, companies use data-driven methodologies. Sector analysis, which 

focuses on sectors like fintech, clean energy, or artificial intelligence that are 

expanding quickly, is a component of this study. Businesses often use 

competitor mapping to find openings in current marketplaces where new 
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players can have an advantage. In order to provide a thorough and well-

informed decision-making process, tools like as PitchBook, CB Insights, and 

Crunchbase are used to monitor companies, analyze trends, and evaluate the 

possibility for strategic investments.  

2.2.2 Referrals from Trusted Sources 

For venture capital (VC) and private equity (PE) firms, referrals from reliable 

sources are essential to the creation of deal flow. These recommendations are 

excellent sources of high-caliber investment prospects since they frequently have 

credibility and have undergone some screening. Reliable recommendations facilitate 

the assessment procedure and provide access to networks that improve the 

investment ecosystem.  

1. Entrepreneurs and Founders: Since they are frequently based on firsthand 

knowledge and existing professional networks, recommendations from 

prosperous business owners are very beneficial.  

 Entrepreneurs from portfolio businesses, whether past or present, 

sometimes suggest other startups or enterprises that fit the investor's 

approach or area of expertise. The lead is made more reliable by these 

suggestions, which are based on a special comprehension of the referring 

entrepreneur's requirements.  

 Founders' recommendations are highly targeted and relevant because 

they are based on firsthand knowledge of the ecosystem's opportunities 

and challenges. These referrals frequently have a cascading effect, 

connecting businesses to a pipeline of reliable, high-potential 

opportunities within the same or adjacent sectors.  

2. Additional Investors: One important source of transaction flow is cooperation 

with other investors, such as venture syndicates, angel investors, or co-

investors.  

 In order to distribute risk, angel and early-stage investors frequently 

syndicate deals or pass on intriguing ideas to later-stage investors.  

 By combining the resources of several investors, venture syndicates 

reduce individual risk while exposing each member to high-quality deals.  
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 Co-investors offer startups a wide range of resources and experience, 

which improves the overall value proposition for both the investors and 

the startup. This cooperative strategy guarantees that businesses are 

presented with opportunities that have previously been assessed and 

approved by other seasoned investors, which lessens the initial screening 

load.  

3. Insiders in the Industry: Another important source of deal flow is 

recommendations from industry insiders, especially for specialized areas. 

 These insiders, who can be consultants, academics, or executives with 

extensive knowledge of cutting-edge innovations and emerging market 

trends, are often based on a thorough understanding of industry 

dynamics, competitive landscapes, and technological advancements.  

 By utilizing their specialized knowledge, firms are able to access 

opportunities that might otherwise go unnoticed.  

 Domain experts in industries like biotech, renewable energy, or Software-

as-a-Service (SaaS) frequently identify promising startups early in their 

lifecycle.  

For VC and PE firms, referrals from reliable sources whether from 

founders, other investors, or industry insiders are crucial to producing high-

quality transaction flow. Credibility and pre-screening are two advantages of these 

recommendations, which can save time and effort for preliminary assessments. 

Additionally, these recommendations frequently result in enduring partnerships, 

broadening the firm's network and improving its capacity to recognize and back 

innovative endeavors.  

2.2.3 Inbound Proposals 

Many businesses who are looking for funds to expand their operations go straight to 

VC and PE firms. 

1. Portals for Online Submissions 

 Startups can submit their business proposals through specialized 

platforms or portals offered by numerous companies. 

 Although these frequently result in a large number of applications, the 

caliber of the prospects can differ greatly. 
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2. Submit Events and Contests 

 Startups use these channels to get in front of investors when they 

compete in regional pitch competitions or Shark Tank events. 

 Businesses that attend these gatherings can spot companies with creative 

concepts or significant traction. 

3. Personal Introductions  

 Warm introductions are frequently the result of direct recommendations 

from reliable sources, such as advisors, peers in the business, or other 

investors. 

 Because the deal has been pre-vetted, these introductions usually have a 

higher chance of moving forward via the screening process. 

2.2.4 Accelerators and Incubators 

Startups VC and PE firms frequently find well-prepared and alluring 

investment opportunities in startups that emerge from accelerators and incubators. 

1. Accelerators (Like Techstars and Y Combinator): Accelerators Because they 

offer brief, intensive coaching programs that prepare firms for scaling and 

investor readiness, accelerators like Y Combinator and Techstars are essential 

to the startup ecosystem. These programs provide investors with a number of 

advantages, such as early investment opportunities in high-potential 

initiatives and access to a pool of entrepreneurs with well-structured business 

plans and preliminary market validation. 

2. Incubators: By offering resources, physical space, and strategic direction, 

incubators concentrate on fostering companies over an extended period of 

time. PE firms keep an eye out for scalable, mature possibilities in incubators 

in specialized industries like healthcare, technology, or renewable energy. 

Businesses that come out of incubators frequently have solid operational 

bases, which attracts later-stage investors. 

2.2.5 Strategic Integration of Proactive and Reactive Approaches 

A well-rounded and diverse deal flow pipeline is essential for VC and PE 

firms, and this calls for combining proactive outreach with reactive channels. 

Businesses can target certain prospects by using proactive techniques including 

direct interaction, market research, and networking. A wider range of possible 
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investments are offered by reactive channels, such as inbound proposals, referrals, 

and accelerator programs. Building a strong and varied deal flow pipeline requires 

the deliberate fusion of proactive and reactive strategies. While reactive channels 

provide volume, credibility, and breadth, proactive outreach guarantees focused, 

high-quality opportunities. When combined, these strategies strike a compromise 

between accuracy and volume, match transaction flow to the company's strategic 

priorities, and increase the possibility of finding and acquiring high-value 

investments. This well-rounded approach sets up venture capital and private equity 

firms for long-term success by enabling them to successfully negotiate changing 

marketplaces and seize new opportunities. 

1. Quality Assurance 

By utilizing the advantages of each strategy, proactive and reactive tactics 

work together to improve the quality of deal flow: 

 Proactive Outreach: Focused tactics that provide opportunities that closely 

match the firm's investment thesis include attending conferences, networking 

with industry experts, and performing market research. These techniques 

enable businesses to precisely identify and pursue high-potential initiatives. 

 Reactive Channels: Opportunities with inherent credibility are offered by 

sources such as referrals, accelerator programs, and incoming proposals. 

Startups from accelerator programs or those suggested by reliable insiders are 

frequently pre-screened, which lessens the need for due diligence.This 

combination guarantees a pipeline that maximizes efficiency and quality by 

striking a balance between pre-qualified prospects and strategically targeted 

opportunities. 

2. Equilibrium Volume 

In order for businesses to properly manage resource allocation and find 

outstanding prospects, it is imperative that the volume of deal flow be balanced: 

 Reactive Channels for Scale: A lot of chances are presented by startup pitch 

events and incoming ideas. These channels sometimes uncover hidden 

gems startups that might not have emerged through proactive efforts, even 

though many may not be in line with the firm's emphasis. 

 Focus's Active Outreach: Since businesses target particular industries, 

regions, or company models that fit their investment criteria, direct outreach 
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guarantees a more controllable amount of prospects.Businesses may keep a 

consistent flow of varied chances while focusing their resources on high-value 

prospects by combining precision-driven proactive techniques with high-

volume reactive sources. 

3. Alignment of Strategy 

Across industries, stages, and regions, a mixed strategy guarantees that deal 

flow is in line with the company's particular strategic priorities: 

 Sector Preferences: Businesses can concentrate on sectors like fintech, 

healthcare, or renewable energy where they have experience or perceive room 

for expansion through proactive measures like market research or direct 

interaction. This is frequently enhanced via reactive channels, which 

introduce businesses to untapped markets and new trends. 

 Investment Stages: While employing reactive channels to assess a wider 

range of prospects, firms can also use proactive approaches to find deals at 

their desired stage (e.g., established enterprises for PE or early-stage startups 

for VC). 

 Geographic Priorities: While referrals and accelerator programs can bring 

prospects from unexplored or emerging markets, proactive networking within 

particular regions guarantees alignment with geographic plans. 

Businesses make sure that their transaction pipeline is not just diversified 

but also strategically in accordance with their long-term goals by coordinating 

proactive and reactive tactics. 

2.2.6 Benefits of a Balanced Approach 

The amalgamation of proactive and reactive deal-sourcing tactics provides 

numerous substantial benefits for investment organizations, guaranteeing a 

competitive advantage and enduring profitability. A principal advantage is 

enhanced transaction visibility, as companies have access to a wider array of 

prospects, encompassing both prominently publicized and more subtle or obscure 

options. This thorough strategy improves the firm's capacity to recognize high-

potential investments before its competitors. 

As further benefit is the effective allocation of resources. By sustaining a 

varied deal flow pipeline, organizations can strategically prioritize their due 

diligence on the most attractive offers, thereby considerably minimizing wasted 
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time and effort. This efficient method not only maximizes resource utilization but 

also allows corporations to concentrate on transactions that closely fit with their 

investment plans. 

The amalgamation of different sourcing tactics results in enhanced success 

rates. High-quality opportunities that connect strategically with the firm's objectives 

are more likely to provide successful investments. This consequently generates 

greater returns and bolsters the firm's image within the financial community. 

Screening Process 

In the venture capital (VC) and private equity (PE) investment cycles, the 

screening process is a crucial step that aids businesses in sorting through a 

multitude of possible opportunities to find those that fit their strategic goals. It 

guarantees that only the most promising transactions move on to the following 

phase, known as due diligence. This step entails assessing important operational 

metrics as well as the opportunities' strategic fit. 

A) Alignment with Fund Strategy 

VC Predetermined investment criteria that complement the goals of their 

funds serve as a roadmap for venture capital (VC) and private equity (PE) firms. 

Assessing a deal's compliance with these standards guarantees that the investment 

not only satisfies the company's strategic and financial objectives but also improves 

the portfolio as a whole. The sector emphasis, which identifies the markets and 

specializations in which the company wants to invest, is a crucial component of this 

alignment. 

1. Sector-Specific Attention 

Industries that align with their experience, knowledge, and overarching 

investing philosophies are given priority by VC and PE firms. By focusing on 

particular industries, venture capital and private equity firms can stay strategically 

aligned with the goals of their funds, reduce risks by making well-informed 

decisions, and improve their ability to contribute value to portfolio companies. This 

focused strategy not only increases the chances of profitable investments but also 

establishes the company as an authority in the field, improving its standing in the 

cutthroat investment market. 
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By concentrating on particular industries, they can take advantage of 

specialized networks and knowledge to optimize the return on their investments. 

Among the most popular areas of concentration are: 

Technology 

Investments in cutting-edge fields like blockchain technology, software-as-a-

service (SaaS), finance, and artificial intelligence (AI). These markets have enormous 

potential to upend established sectors and are very scalable. 

 Medical Care: Biotechnology, medicines, medical devices, and health-tech 

platforms are among the areas of emphasis. Advances in medical research and 

the growing need for creative solutions have created prospects for significant 

investments in the healthcare sector. 

 Consumer Products: Retail innovations, direct-to-consumer (DTC) brands, 

and fast-moving consumer goods (FMCG) are among the investment targets. 

Because of their steady revenue streams and capacity to develop with rising 

customer demand, consumer-focused industries are appealing. 

 Sustainable Energy: Centered on energy storage, green technologies, and 

renewable energy sources that support international sustainability objectives. 

As governments and companies place a greater emphasis on environmental 

responsibility, clean energy represents a high-growth sector. 

2. Geographic Regions 

o Firms evaluate deals within preferred markets based on: 

 Domestic Opportunities: Markets where firms have established 

networks and operational expertise. 

 International Investments: Opportunities in emerging markets like 

China, India, and Southeast Asia, offering high growth potential. 

3. Growth Stage 

a. VC firms typically focus on: 

i. Seed and Early-Stage Startups: Companies with innovative ideas 

but requiring capital to scale. 

ii. Series A and Beyond: Startups that have demonstrated market 

traction and are ready for significant scaling. 
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b. PE firms target: 

i. Mature Businesses: Companies seeking capital for expansion or 

restructuring. 

ii. Distressed Assets: Businesses with operational challenges but strong 

turnaround potential. 

iii. Growth-Stage Companies: Firms requiring capital for accelerated 

growth in established markets. 

By focusing on alignment with these strategic dimensions, firms ensure 

their resources are directed toward opportunities that maximize their expertise and 

market position. 

B) Major Screening Criteria 

The screening process evaluates specific factors critical to the potential success of an 

investment. This ensures that only deals with strong fundamentals move forward. 

1. Market Size and Growth Potential 

o Evaluating the Total Addressable Market (TAM): Large markets with 

high growth rates are prioritized as they offer scalability and long-term 

profitability. 

o s 

relevance and timing. 

o Assessing barriers to market entry and the potential for the company to 

capture significant market share. 

2. Competitive Differentiation 

o Analyzing whether the company has a unique selling proposition (USP) 

that sets it apart: 

 Innovative Technology: Proprietary technology or intellectual 

property (IP) that provides a competitive edge. 

 Cost Leadership: Offering products or services at a lower price than 

competitors without compromising quality. 

 Brand Equity: Strong brand recognition and loyalty that gives the 

company a sustainable competitive advantage. 
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3.

o Founders with:

Proven Experience: Prior entrepreneurial success or deep expertise 

in the industry.

Leadership Skills: Ability to inspire teams, manage resources 

effectively, and scale operations.

o Teams with complementary skills, including product development, 

marketing, and financial management.

4. Standardized Scoring and Evaluation Frameworks

o Firms use scoring systems to ensure objectivity and consistency in 

screening.

o Weighted criteria might assign higher scores to factors like market 

o A deal funnel process is used to rank opportunities and prioritize high-

scoring deals for further consideration.

C) Initial Filtering

A crucial phase in the framework used by VC and PE firms to evaluate deals 

is the initial screening process. It guarantees that time, money, and experience are 

set aside for high-potential initiatives that complement the company's strategic 

objectives. Businesses may effectively sort through a high amount of transaction 

flow with this methodical technique, all the while staying focused on investments 

that offer significant returns.

1. Eliminating Deals That Are Not Aligned

Eliminating chances that don't fit the firm's predetermined criteria is the first step.

Growth, Geography, and Sector Alignment of Stages

Excluded are deals that don't fit the firm's target regions, focal industries, 

or desired stages of business growth. 

For example, an early-stage startup will be promptly rejected by a private 

equity group that specializes in late-stage growth enterprises.
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Potential Markets and Distinction

Opportunities are deprioritized if they have uncertain competitive 

advantages, low market demand, or restricted scalability.

Startups are unlikely to succeed if they can't clearly explain how their 

product is different or superior to current options.

Team and Execution Risk

Early rejection is frequently the result of a founding team that lacks 

cohesiveness, necessary experience, or a clear goal.

Teams that have demonstrated the capacity to carry out plans and adjust 

to changing market conditions are highly valued by businesses.

Businesses can avoid spending money on possibilities that are unlikely to 

provide value or fit with their investment purpose by promptly weeding 

out these misaligned deals.

2. Promoting Intriguing Prospects

Finding and moving on with deals that exhibit the possibility of strategic 

and financial alignment is the main goal of the second stage:

Fulfilling Operational and Strategic Requirements

Deals that fit the firm's target market, growth forecasts, and sector 

expertise are marked for more research.

These possibilities exhibit a compelling value proposition, competitive 

distinctiveness, and great market potential.

Complete Making a Due Diligence Plan

Opportunities that show promise move on to the due diligence stage, 

where a more thorough assessment is carried out.

This include examining the business's financial standing, competitive 

environment, market positioning, and legal structure.

Teams also evaluate the risks associated with operational efficiency, client 

acquisition, and scalability.

By ensuring that only the most promising prospects move forward, this 

multi-layered filtering method maximizes the firm's capacity to concentrate on high-
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quality investments. In the fiercely competitive world of private equity and venture 

capital, the methodical approach strikes a balance between strategic accuracy and 

efficiency, producing greater results. 

2.2.7 Strategic Importance of Deal Flow and Screening 

For VC and PE firms, the screening process is strategically important for the 

following reasons:  

1. Obtaining High-Prospective Opportunities: A methodical screening process 

guarantees that businesses concentrate on transactions with the highest 

likelihood of success, matching investments with the goals of the fund.  

2. Resource Optimization: Businesses focus time and resources on deals that 

have the highest potential for return by weeding out weak possibilities early.  

3. Consistency and Risk Mitigation:  Standardized frameworks and criteria 

guarantee that decisions are risk-adjusted and data-driven by reducing 

subjectivity.  

4. Value Creation: By identifying deals with substantial growth and value-

creation potential, screening helps stakeholders achieve better results.  

A crucial phase in the VC and PE investment lifecycle is the screening 

procedure. Businesses improve their capacity to spot high-value acquisitions while 

saving money on due diligence and execution by carefully assessing crucial factors 

and matching prospects with fund strategy. The cornerstone of creating a profitable 

portfolio and providing investors with higher returns is a methodical screening 

procedure.  

2.3 DUE DILIGENCE: LEGAL, FINANCIAL, AND MARKET ASPECTS 

Due diligence is an essential phase in the investing process, during which 

Venture Capital (VC) and Private Equity (PE) firms perform a thorough assessment 

of prospective investments. The aim is to evaluate risks, identify possibilities, and 

confirm that the investment is consistent with the firm's strategy and objectives. A 

thorough due diligence approach reduces uncertainty, confirms assumptions, and 

establishes a robust basis for informed decision-making. 
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2.3.1 Legal Due Diligence

Legal Evaluating the target company's adherence to legal risks, contractual 

duties, and regulatory frameworks is the main goal of legal due diligence. 

Figure 2.2: Due Diligence Approach
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with all relevant laws and rules, which is essential for preserving operational 
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and that there are no disputes or infringement claims against its IP portfolio. 

Proper IP verification reduces operational and legal risks while safeguarding 

the company's essential assets.  

3. Contracts and Agreements: In order to evaluate enforceability and pinpoint 

possible dangers, contracts and agreements entail a careful examination of 

important legal documents. This entails assessing supplier and customer 

contracts to guarantee favorable terms and long-term commitments, 

employment agreements to verify that important staff members are subject to 

confidentiality and non-compete agreements, and partnership agreements to 

assess the stability of joint ventures and partnerships. It also entails locating 

any current or ongoing legal actions, disagreements, or claims that might have 

an effect on the business's capacity to operate or make money. This evaluation 

protects the company's contractual and legal integrity.  

2.3.2 Financial Due Diligence 

Financial The target company's financial stability, historical performance, 

and prospects are assessed through financial due diligence. This feature guarantees 

that the suggested investment thesis is supported by the company's financial data.  

1. Historical Financial Statements: To have a comprehensive grasp of the 

company's revenue streams, cost structures, and general financial health, 

historical financial statements research include looking at the balance sheets, 

income statements, and cash flow statements over a number of years. This 

procedure evaluates profitability patterns and spots any anomalies that can 

point to dangers. In order to guarantee dependability and transparency in the 

business's financial reporting, it also entails comparing the accuracy of 

audited financials with unaudited accounts. This comprehensive assessment 

serves as the foundation for comprehending the business's historical 

performance and prospective future.  

2. Debt Obligations and Capital Structure: To analyze a company's financial 

soundness, the debt obligations and capital structure examination include 

determining the company's current debt commitments, including loan terms, 

interest rates, and repayment schedules. Potential hazards like covenant 

violations or refinancing difficulties are also examined throughout this phase. 

In order to assess the company's financial leverage and funding strategy, it is 

also essential to comprehend the capital structure, paying particular attention 
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to the mix of debt, equity, and convertible instruments. This assessment aids 

in figuring out the company's ability to maximize its capital resources and pay 

its debts.  

3. Working Capital and Liquidity: The third step is working capital and 

liquidity analysis, which entails assessing the company's liquidity to make 

sure it has enough cash on hand to cover its immediate liabilities and preserve 

operational stability. In order to evaluate the effectiveness of working capital 

management, this procedure also evaluates inventory levels, accounts 

payable, and accounts receivable. Maintaining daily operations, maximizing 

cash flow, and spotting possible opportunities for resource allocation 

improvement all depend on efficient working capital management.  

4. Financial Models and Revenue Projections: Verifying the assumptions that 

underlie the business's financial models with an emphasis on cost structures, 

growth rates, and profit margins is part of revenue projections and financial 

models. In order to find potential risks and weaknesses that can affect the 

accomplishment of financial goals, this procedure involves stress-testing 

revenue predictions under various scenarios. Investors may make sure the 

company's financial projections are reasonable, attainable, and in line with 

operational capabilities and market conditions by carefully examining these 

estimates.  

2.3.3 Market Due Diligence 

Market due diligence evaluates the target company's competitive 

environment and the larger industry. It guarantees that the investing concept and 

market dynamics are in line.  

1. Industry Trends and Dynamics: This type of study looks at how the target 

industry may be impacted by macroeconomic variables, technological 

developments, and regulatory changes. In addition to emphasizing possible 

disruptions or difficulties, such changing technology or new regulatory 

requirements, this method focuses on identifying important growth drivers, 

including new opportunities or growing market segments. Comprehending 

these dynamics guarantees that the investment is in line with more general 

industry trends and sets up the business for long-term success.  

2. Competitive Landscape: To assess a company's market placement and 

pinpoint its competitive advantages, competitive landscape analysis entails 
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mapping out its main rivals. This entails examining pricing pressures to 

determine the company's capacity to sustain profitability in a competitive 

environment, researching customer loyalty to understand retention and brand 

strength, and assessing barriers to entry that safeguard the company's market 

share. This type of analysis sheds light on the company's resiliency and 

strategic position within its sector.  

3. Total Addressable Market (TAM) and Growth Opportunities: To assess the 

company's scalability and long-term growth potential, the market potential 

assessment process entails assessing the size of the addressable market. In 

order to create prospects for diversification and higher revenue streams, this 

approach also include finding neighboring markets or verticals where the 

business could expand its products. A comprehensive study of the market's 

potential guarantees that the business is set up for long-term success and 

strategic growth.  

4. Customer Interviews and Surveys: These methods are essential for figuring 

out the company's place in the market and how well its products work. This 

include interviewing current clients to gauge their degree of contentment, 

loyalty, and any problems they may be having. These exchanges aid in 

determining how well the business's goods and services meet the demands of 

the market. The possibility of sustained adoption and product-market fit are 

also evaluated through surveys and focus groups, which offer useful 

information about consumer preferences and possible areas for development. 

This procedure guarantees that the company's products meet consumer and 

market expectations.  

Major Outcomes of Due Diligence 

The Integration of Findings represents the final stage of the due diligence 

process, wherein insights obtained from legal, financial, and market assessments are 

amalgamated to guide the investment choice. This phase significantly impacts the 

value and structuring of the transaction, as discoveries ascertain the suitable pre-

money and post-money valuations, thereby guaranteeing equitable investment 

amounts and conditions. By recognizing potential risks, companies can adopt 

protective strategies such as warranties, indemnities, or contingency clauses, so 

securing the investment against unexpected obstacles. Moreover, the process 

guarantees that the opportunity is strategically aligned with the firm's overarching 

objectives and portfolio, so enhancing long-term coherence and value generation. 
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Due diligence is a thorough assessment that mitigates risks, confirms assumptions, 

and enables the firm to maximize value from its investments, so significantly 

contributing to the success of the transaction and the realization of sustainable 

profits. 

2.4 VALUATION TECHNIQUES: PRE-MONEY AND POST-MONEY 

VALUATION 

Techniques for Valuation:  

Pre- and post-money valuations are crucial for figuring out a company's 

value and investment terms. Set reasonable equity stakes, align expectations, and 

lay the groundwork for the investment with the aid of accurate appraisal.  

A) Pre-Money Valuation: Indicates the company's worth prior to the addition of 

any outside funding. It is a crucial metric that establishes the company's 

starting value based on its present performance, place in the market, and 

room for expansion. Different approaches are used to determine pre-money 

valuation. Comparable analysis is a popular method that uses indicators like 

revenue multiples or EBITDA multiples to compare the company to other 

companies in the same industry. The Discounted Cash Flow (DCF) technique 

is another popular approach that determines the present value of anticipated 

future cash flows while taking associated risks and the time value of money 

into consideration. Given the significant risk of startup investments, the 

Venture Capital Method is another particular strategy frequently employed in 

early-stage investments. It estimates the company's future value at exit and 

then discounts it down to its present value. Each of these approaches provides 

distinct perspectives and aids in determining a reasonable price that prepares 

the ground for discussion.  

B) Post-Money Valuation: This figure incorporates the investor's additional 

capital and shows the company's worth following the investment. It is 

computed by adding the investment amount and the pre-money valuation. A 

corporation with a $10 million pre-money valuation and a $2 million 

investment, for instance, would have a $12 million post-money valuation. This 

post-money amount is important since it establishes the investor's share of the 

equity.  
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   yielding an equity stake of 2/12×100=16.67% .   

Post-money valuation not only clarifies the ownership structure post-

investment but also serves as a benchmark for future funding rounds and valuation 

growth. 

Valuation is a complex procedure that harmonizes quantitative precision 

with market fluctuations. It assists investors in evaluating the prospective return on 

their investment while offering founders a pragmatic comprehension of their 

company's valuation. Utilizing pre-money and post-money appraisals proficiently 

enables parties to create fair conditions, cultivate trust, and lay the groundwork for 

enduring partnership and success. 

2.5 TERM SHEETS AND DEAL STRUCTURING 

2.5.1 Components of a Term Sheet 

The term sheet is a non-binding document that delineates the fundamental 

terms and conditions of the investment. The primary elements comprise: 

Key 

Component 

Details 

Valuation Determines the pre-money valuation (the company's worth prior to 

investment) and post-money valuation (the worth subsequent to 

investment). Establishes the foundation for assessing the investor's 

equity position. 

Equity Stake Indicates the ownership percentage the investor will obtain in 

exchange for their investment. Assesses the investor's impact on 

decision-making and prospective share of future earnings. 

Liquidation 

Preference 

Establishes the order of disbursements in the occurrence of 

liquidation, sale, or bankruptcy. Frequently provides investors 

precedence in recouping their initial investment or obtaining a 

multiple of their investment before to other stakeholders. 
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Board 

Composition 

Specifies the investor's entitlements regarding board representation 

or observation. Guarantees the investor's influence over governance 

and strategic decisions. 

Anti-Dilution 

Provisions 

Safeguards the investor's equity in the event of down rounds 

(subsequent funding rounds at diminished valuations). Common 

procedures encompass full ratchet (preserving the investor's initial 

percentage ownership) or weighted-average changes (partially 

modifying the ownership percentage). 

Exit Clauses Specifies the circumstances under which the investor may divest, 

including: IPO (Initial Public Offering): When the company 

becomes publicly traded. Mergers and Acquisitions (M&A): 

Strategic divestitures to other organizations. Secondary Sales: The 

transaction of selling shares to a different investor. 

2.5.2 Deal Structuring 

Deal structuring emphasizes the alignment of financial and operational 

parameters with the strategic goals of all parties. The principal components 

comprise: 

Aspect of Deal 

Structuring 

Details 

Equity vs. 

Convertible 

Instruments 

Investors obtain shares in the corporation, with rights delineated 

by the share class. Convertible Instruments: Comprises 

convertible loans or convertible preferred shares that convert into 

equity upon designated triggers (e.g., subsequent funding round 

or milestone accomplishment). 

Milestone-

Based Funding 

Funding is disbursed in tranches contingent upon the company 

fulfilling designated objectives, such reaching product 

development milestones, attaining revenue or profit targets, or 

establishing significant clients or alliances. This method 

guarantees that capital is allocated incrementally and in 

accordance with performance. 
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Co-

Investments 

Entails attracting more investors to distribute risks and 

consolidate expertise. Co-investments are prevalent in substantial 

transactions or industries necessitating specialized expertise, such 

as technology or healthcare, and facilitate a joint investment 

strategy. 

Risk 

Mitigation 

Measures 

Deal structuring frequently include clauses to safeguard 

investors, like anti-dilution rights, liquidation advantages, or 

covenants. These methods protect the investment and provide 

alignment among stakeholders. 

 

Profit-Sharing 

Agreements 

Specifies the allocation of profits among investors and founders. 

This frequently encompasses dividend entitlements, preferential 

returns for investors, or a specified profit-sharing ratio to 

equilibrate benefits among stakeholders. 

Control and 

Governance 

Rights 

Determines the degree of investor influence on corporate choices, 

encompassing board representation, voting rights, or veto 

authority for critical issues such as further financing, acquisitions, 

or significant operational modifications. 

Exit Strategy 

Integration 

Aligns the transaction framework with prospective exit strategies, 

such IPOs, mergers and acquisitions, or secondary sales. 

Structuring guarantees that all parties are motivated for an 

optimal exit and prevents disagreements during liquidity 

occurrences. 

2.5.3 Negotiation and Agreement 

Negotiation and agreement formalize the investment terms and create a 

legally binding relationship between the parties. 
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Aspect of 

Negotiation and 

Agreement 

Details 

Negotiation 

Process 

Both sides participate in negotiations to harmonize interests in 

critical domains, such as valuation and equity ownership, 

guaranteeing an equitable evaluation of the company's value 

and establishing the investor's share. Governance rights, 

encompassing board participation and voting rights, are 

examined to determine the equilibrium of control. Liquidity 

preferences and exit clauses are written to delineate the 

distribution of rewards during liquidation events and to ensure 

clarity on exit plans. The procedure frequently entails legal and 

financial consultants to guarantee that the terms are thorough, 

fair, and consistent with market norms. 

Formalizing 

Agreements 

The term sheet establishes the basis for enforceable legal 

delineates the rights and obligations of shareholders, governance 

frameworks, and decision-making authority. The Subscription 

Agreement delineates the investment terms, encompassing the 

amount of shares issued, payment conditions, and any 

prerequisites for the investment. These agreements legalize the 

cooperation and obligate both parties to the stipulated 

parameters. 

Conflict 

Resolution 

Provisions 

Binding agreements typically incorporate measures to manage 

possible disputes, like arbitration procedures or jurisdictional 

agreements, so establishing a clear and efficient process for 

resolving conflicts. 

Conditions 

Precedent 

Agreements delineate the conditions precedent that must be 

satisfied prior to the finalization of the investment, such 

regulatory permissions, financial audits, or the attainment of 

milestones by the company. 
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Confidentiality 

and Non-

Disclosure

Both parties generally consent to stringent confidentiality and 

non-disclosure clauses to safeguard critical business information 

and guarantee that the particulars of the investment and talks 

remain undisclosed to the public.

Future Funding 

Provisions

Agreements may have provisions for further funding rounds, 

such the investor's pro-rata rights to preserve their ownership 

stake or stipulations for further investment by current parties.

Alignment of 

Long-Term 

Goals

The negotiation and agreement processes unite founders and 

investors on the company's long-term goal, growth trajectory, 

and potential exit plans, thereby building a constructive post-

investment relationship.

2.5.4 Significance of Term Sheets and Deal Structuring

The importance of term sheets and deal structuring is in their capacity to 

create a solid framework that regulates the investment relationship among parties. 

These factors are the foundation of the venture capital and private equity 

investment process, guaranteeing transparency, alignment, and enduring 

engagement. The importance of term sheets and contract structure is paramount. By 

focusing on essential elements like as clarity, risk mitigation, interest alignment, 

collaboration, and flexibility, they facilitate a systematic and transparent investment 

process advantageous to all stakeholders. These agreements safeguard the interests 

of investors and founders while establishing a foundation for scalable development, 

successful exits, and enduring engagement. Term sheets and transaction structuring 

are fundamental components that underpin the whole investment lifecycle, 

facilitating the attainment of a mutual vision of success for both the firm and its 

investors.

Transparency and Clarity: Term sheets act as a road map, giving everyone 

involved a thorough grasp of their responsibilities, rights, and expectations. 

Term sheets reduce uncertainty and avoid misunderstandings by providing 

definitions for important concepts including value, equity distribution, 

governance rights, liquidation preferences, and exit plans. By fostering trust 

among stakeholders, transparency in these agreements guarantees that the 
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investment process is orderly, transparent, and in line with everyone's 

expectations.

Mitigation of Risk: Protective measures are incorporated into a well-

structured term sheet to protect the interests of the investor. These safeguards 

include liquidation preferences, which give priority to capital recovery during 

liquidation events, and anti-dilution rules, which guard against equity 

degradation in subsequent fundraising rounds. Other tools, such convertible 

instruments and milestone-based funding, give businesses the flexibility to 

accomplish their objectives while enabling investors to reduce financial risks. 

Term sheets provide a safety net for investors and guarantee that the business 

is motivated to fulfill its obligations by addressing possible hazards up front.

Interest Alignment: The goals of investors, entrepreneurs, and the business 

are all in line for long-term success thanks to term sheets and deal structuring. 

While founders maintain operational control and strategic direction within 

predetermined bounds, investors obtain clarity on their returns, governance 

influence, and exit strategies. Conflicts are avoided and a shared goal for 

expansion, profitability, and sustainability is produced by this alignment. 

Stakeholders can cooperate to accomplish goals, scale operations, and 

maximize value creation by coordinating their interests.

The Basis for Cooperation: Term sheets and transaction structuring lay the 

groundwork for a solid and fruitful working relationship between 

stakeholders, going beyond legal and financial parameters. These agreements 

promote trust and respect between parties by outlining governance 

responsibilities and decision-making authority. Co-investments and strategic 

alliances are examples of collaborative features that encourage stakeholders to 

use their combined networks, resources, and experience for the company's 

benefit. An atmosphere where stakeholders are not only financial partners but 

also strategic allies is produced by this cooperative foundation.

Strategic Significance: Term sheets and transaction structure guarantee a fair, 

transparent, and strategically aligned investment process by addressing 

important factors including roles, risk mitigation, interest alignment, and 

teamwork. By reducing conflict, allocating resources as efficiently as possible, 

and increasing value creation, they provide the foundation for a fruitful 

collaboration. Investors and founders are positioned for long-term success 
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thanks to this methodical strategy, which also prepares the business for 

sustainable expansion.Improving

Adaptability and Expandability: The flexibility required to adjust to shifting 

market conditions and corporate settings is also provided by term sheets and 

transaction structuring. Pro-rata rights, convertible instruments, and future 

fundraising round clauses enable scalability and guarantee that the business 

will have access to more funds as it expands. By ensuring that investments are 

linked to performance criteria, flexible structuring terms like milestone-

based funding lower the risk of capital misallocation and promote 

accountability.

Preserving the Interests of Stakeholders: Investors and founders are 

safeguarded by a well-designed agreement structure. Mechanisms such as 

covenants, liquidation privileges, and anti-dilution rights protect investors, 

while founders are shielded from over-dilution and loss of operational 

independence. Both sides are guaranteed to stay dedicated to the partnership 

and trust is preserved because to this balance of protection. Term papers and 

deal structuring assist prevent disagreements and promote a positive working 

relationship by proactively addressing possible points of contention.

Encouraging Effective Exits: Exit tactics are greatly influenced by term sheets 

and deal structuring. These agreements offer a road map for liquidity events 

by clearly specifying terms for secondary sales, mergers and acquisitions 

(M&A), and initial public offerings (IPOs). This clarity guarantees that 

founders and investors agree on the time and kind of exits, optimizing profits 

and reducing disputes along the way. Exit plans that are well outlined also 

make the business more appealing to potential buyers and investors.

Creating Long-Term Responsibility: Term sheets establish the framework for 

accountability at every level of the relationship through thoughtfully drafted 

agreements. Clear reporting requirements, milestones, and governance 

frameworks guarantee that stakeholders are kept informed and that the 

business stays true to its operational and strategic goals. Long-term growth 

and wealth creation depend on a culture of performance and transparency, 

which is fostered by this accountability.
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2.5.5 Advantages of Well-Structured Term Sheets and Deals 

A meticulously crafted term sheet and thoroughly drafted agreement offer 

substantial benefits to both investors and founders, establishing the groundwork for 

a prosperous and enduring partnership.These agreements delineate a framework for 

financial safeguarding, operational transparency, and strategic expansion, while 

promoting trust, collaboration, and enduring alignment of objectives. By proactively 

identifying possible obstacles and establishing a comprehensive governance 

framework, they establish the foundation for enduring success. In a dynamic and 

competitive business landscape, the significance of meticulously designed term 

sheets and deal structures is paramount they serve as the foundation of a robust 

and prosperous investment partnership.  

1. Protection of Investors: The inclusion of clauses that protect the investor's 

money and ownership is one of the main benefits of a well-structured term 

sheet. In the case of a liquidation or sale, investors are guaranteed to recoup 

their investments often with a predetermined multiple before other 

stakeholders according to clearly established liquidation preferences. 

Furthermore, investors are shielded from equity erosion in the event of future 

down rounds or investment at lower prices by anti-dilution provisions. These 

safeguards give investors assurance about the durability and robustness of 

their investment by acting as a safety net against unanticipated difficulties.  

2. Clarity of Operations: Deals that are well-structured link capital allocation to 

performance indicators, which increases operational efficiency. When a 

company meets predetermined goals, such revenue targets, product launches, 

or client acquisition milestones, milestone-based funding guarantees that cash 

will be released in installments. This strategy makes the business responsible 

for making quantifiable progress in addition to optimizing the use of capital. 

Operational clarity guarantees that resources are in line with strategic 

priorities, promotes disciplined execution, and lessens uncertainty in 

expectations.  

3. Founders' Flexibility: Structured negotiations give founders the ability to 

negotiate terms that strike a balance between operational autonomy and 

investor control. It is possible to include clauses that allow founders to retain 

daily decision-making power while providing investors with control over 

significant choices, such further funding or strategic exits. This equilibrium 
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creates a cooperative atmosphere where both sides can prosper, freeing up 

founders to concentrate on carrying out their vision and promoting 

innovation. Provisions that shield founders from undue investor influence, 

such as reserved subjects or control over board composition, are also 

advantageous.  

4. Effective Risk Exchange: Co-investment schemes, in which several investors 

split the investment's cost and expertise, are frequently included in structured 

transactions. This strategy diversifies the risk profile, especially for large-scale 

or high-stakes investments like those in clean energy, technology, or 

healthcare. Co-investments increase the company's chances of success by 

providing access to a wider range of resources, including as networks, 

financial capital, and industry-specific knowledge. Investors find the 

investment easier to handle and less susceptible to market fluctuations due to 

the shared duty and less financial load.  

5. Planning for Strategic Exit: Exit provisions in a well-written term sheet 

facilitate liquidity events like initial public offerings (IPOs), mergers and 

acquisitions (M&A), and secondary sales. By ensuring that all parties are 

aware of possible exit possibilities, these clauses help to align expectations 

and minimize disagreements during the exit process. Strategic exit planning 

helps investors get the most out of their investments by determining the best 

times and ways to get liquidity. It gives founders clarity on how their roles 

and ownership may change during or following an exit event. This foresight 

offers a clear path to long-term success and increases the company's appeal to 

potential investors or acquirers.  

6. Improved Cooperation and Trust: Term sheets with a clear structure 

encourage equity and openness, which builds confidence between founders 

and investors. These agreements lessen the possibility of miscommunications 

or disputes by outlining roles, duties, and expectations precisely. A clear 

framework promotes open communication and cooperation by ensuring that 

both sides feel safe in their alliance. Building a productive and encouraging 

working relationship is essential for conquering obstacles and advancing the 

business, and it is made possible by this solid foundation of trust.  

7. Enhanced Appeal to Potential Investors: Future investors are frequently 

more drawn to a business with a well-organized deal framework. Features 

like anti-dilution safeguards, explicit exit plans, and milestone-based funding 



The vc and pe investment process 

60 

show that the business takes a methodical approach to capital allocation and 

governance. This gives prospective investors more trust, which facilitates the 

company's ability to attract strategic partners or secure additional investment 

rounds. Additionally, the clarity of current agreements streamlines the 

investment process by lowering the complexity of due diligence for potential 

investors.  

8. Long-Term Goal Alignment: Structured term sheets guarantee that both sides 

have a same understanding of the company's expansion and strategic 

orientation. These agreements establish a common commitment to 

accomplishing long-term goals by aligning incentives, such as linking investor 

returns to the company's performance and giving founders operational 

autonomy. In addition to lowering the possibility of disputes, this alignment 

guarantees that founders and investors have an equal incentive to cooperate 

in order to grow the company and increase its worth.  

9. Future Conflict Mitigation: The chance of disagreements later on is reduced 

by proactively addressing important terms and possible points of contention 

at the deal structuring stage. The agreements offer a clear structure for 

effectively resolving disputes by incorporating clauses pertaining to 

arbitration, jurisdiction, and conflict resolution. This lessens operational 

disruptions for the business and guarantees that any problems are settled in a 

way that maintains relationships and safeguards the interests of all parties 

involved. 

2.5.6 Challenges in Term Sheets and Deal Structuring 

In the venture capital (VC) and private equity (PE) investment processes, 

term sheets and deal structuring are crucial yet intricate phases. These procedures 

seek to unite interests and lay the groundwork for cooperation, but they also come 

with a number of difficulties that must be carefully handled.  

1. The Intricacy of Negotiations  

The varied and frequently competing interests of founders, investors, and 

other stakeholders must be balanced when negotiating a term sheet. The following 

are major points of contention:  

 Expectations for Valuation: Founders want to maintain ownership and 

reduce dilution, while investors want to maximize their stock investment at 
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favorable pricing. Finding a balance necessitates thorough financial analysis 

to support the accepted valuation and frequently results in drawn-out 

negotiations.  

 Governance Control: Founders' wish to preserve operational autonomy may 

clash with investors' usual requests for board involvement or the ability to 

veto important decisions. Precise negotiation is necessary to align these 

governance expectations and guarantee that both sides feel sufficiently 

empowered.  

 Exit Techniques: It can be difficult to define exit clauses that meet the needs 

of all parties, particularly when investor timetables or liquidity desires 

diverge from the founders' long-term goals. Negotiations and the partnership 

may be strained if expectations for IPOs, mergers, or secondary sales are not 

aligned.  

 Because these conversations are inherently difficult, they frequently take 

longer to complete, which raises legal and administrative expenses and may 

impede operational advancement.  

2. Legal and Financial Nuances 

Complex legal and financial factors are involved in term sheets and 

transaction structure, which can cause disagreements and inefficiencies later on in 

the collaboration if not handled properly.  

 Ambiguity in Phrases: When it comes to future fundraising rounds or 

liquidation events, poorly defined phrases in areas like anti-dilution 

provisions or liquidation preferences can cause confusion. Language 

ambiguities can result in conflicting interpretations, undermining confidence. 

 Precision in Provisions: When drafting provisions, specificity is essential. For 

example:  

 Anti-Dilution Provisions: To prevent disagreements over ownership dilution 

during down rounds, mechanisms such as weighted-average or complete 

ratchet adjustments must be precisely specified.  

 Liquidation Preferences: To avoid confusion during exits, the payment 

hierarchy and the multiple on invested capital (e.g., 1x, 2x) must be clearly 

indicated.  



The vc and pe investment process 

62 

 Regulatory Compliance: Neglecting minor legal details, including securities 

laws or jurisdictional requirements, might put both parties at risk for 

regulatory violations, which could increase liability and compromise the 

integrity of the transaction.  

 Ineffectively handling these subtleties may jeopardize the collaboration and 

result in expensive legal action or renegotiation attempts.  

3. Founder-Investor Misalignment 

When it comes to term sheets and deal structure, founders and investors 

frequently disagree over long-term objectives or operational plans. Problems could 

result from:  

 Differing Priorities: While entrepreneurs may concentrate on creating a long-

lasting and innovative business model, investors frequently give priority on 

financial returns and liquidity events within a given timeframe. Tension over 

strategic choices, like reinvestment vs profitability, may result from this 

discrepancy.  

 Unbalanced Words: Whether by giving investors too much influence or 

founders too much protection, term sheets that significantly favor one side 

can lead to a power imbalance that stifles cooperation and trust.  

 Operational Autonomy: Excessively stringent provisions governing decision-

making power may hinder a founder's capacity to take prompt, creative 

action, which could impede the expansion of the business. On the other hand, 

inadequate investor scrutiny may raise questions regarding governance and 

accountability.  

Open communication, respect for one another, and negotiation flexibility are 

necessary to address these misalignments and make sure that the objectives of both 

sides are met.  

2.5.7 The Importance of Addressing Challenges 

Despite these obstacles, contract structuring and term sheets continue to be 

essential for converting early investment interest into a formal, cooperative 

partnership. These procedures:  

 Bridge the Gap:  Investment agreements, including term sheets, serve as a 

conduit between the preliminary phase of investment negotiations and the 
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subsequent operational partnership. They create a systematic framework for 

stakeholder interaction, delineating clear roles, duties, and expectations. This 

intermediary function clarifies uncertainties, facilitating a seamless transition for 

both parties from preliminary conversations to active collaboration. These 

agreements delineate a framework for collaboration by addressing critical 

elements including as milestones, funding timelines, and resource distribution. 

 Promote Mutual Trust: A well-crafted term sheet fosters mutual trust by 

ensuring clarity, equity, and transparency for all parties involved. It ensures that 

both the investor and the entrepreneur feel comfortable and valued during the 

relationship, reducing uncertainties and potential conflicts. Clear definitions of 

ownership stakes, rights, and obligations promote fairness, which is essential in 

developing a positive working relationship. For example, establishing voting 

rights and decision-making methods ensures that no party feels excluded from 

important choices. Transparency in appraisal processes, funding schedules, and 

exit strategies builds trust. This sense of equity not only improves the 

partnership's immediate prospects, but it also provides the groundwork for 

long-term collaboration, allowing both parties to work together toward common 

goals.  

 Assure Strategic Alignment: A painstakingly structured investment agreement 

matches all stakeholders' strategic and financial aims, thereby reducing potential 

conflicts. By addressing essential factors like as ownership distribution, 

governance structures, departure strategies, and valuation procedures, the 

agreement assures that all stakeholders work toward common goals. For 

example, establishing explicit standards for board composition and voting 

thresholds ensures that decision-making procedures are balanced and in 

keeping with the strategic goals of both investors and founders. Coordination of 

exit strategies, such as IPOs or acquisitions, prevents misaligned goals that 

could stymie growth or valuation realization.  

 Encourage Sustainable Growth: Investment agreements foster long-term value 

generation and operational performance. These agreements help investors and 

portfolio companies grow by addressing risks, expectations, and opportunities. 

Performance-based incentives or milestone-linked funding keep entrepreneurs 

focused on results. The relationship is more resilient with provisions for 

economic downturns and market upheavals. These agreements also cover talent 

retention, innovation, and scalability, which are crucial to long-term success. 
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These agreements assist establish strong firms that generate consistent returns 

and value to stakeholders by stressing sustainability above short-term 

advantages.  

A successful VC or PE investment journey is largely dependent on term 

sheets and transaction structure, but overcoming their inherent problems calls for 

close attention to detail and teamwork. These procedures set the stage for a fruitful 

and long-lasting collaboration by resolving legal and financial complexities, 

balancing a variety of interests, and guaranteeing alignment between investors and 

founders. In addition to resolving urgent issues, a just, open, and carefully 

negotiated framework creates a solid basis for long-term development and the 

production of shared value.  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 


